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COMPANY DESCRIPTION

Manaccom Corporation Limited [MNL:ASX] operates two main
businesses: Online Lotteries- which has unique contracts with Tatts
Lotteries and NSW Lotteries to market lotteries such as Powerball and
OzLotto via www.ozlotteries.com. Software Distribution &
Publishing - which distributes software products such as McAfee,
Compare Office, and other titles in Australia and New Zealand
predominately though retail channels through leading retail-chains

INITIATING COVERAGE

Event

A We are initiating coverage of MNL with a BUY
recommendation and target price of $0.63: Our base-case
revenue forecast of the Online Lotteries division ($49m) and
Software division ($13m) combine to provide 7% growth in
FY10 revenue. Our EBITDA forecast is for an increase 23%
to $6.4m, whilst NPAT will remain flat at $3.1m and the
resumption in earnings growth in FY11l to $4.3m will be
based on recovery of McAfee sales.

A McAfee has replaced Trend Micro as Sof t war e di
flagship product: Product switch-over has given rise to an
in-store sales hiatus for Q1 2009.

Our view

A Manaccom operates a quasi-monopoly in the NSW online
lotteries market as exclusive online reseller, and duopolist
with Tatts in the Victorian online lotteries market. Impending
sale of the NSW Lotteries cou
but a sale to Tatts is unlikely due to anti-competitive issues.

A Lottery reseller agreements (5-year) set to expire with NSW
Lotteries (Dec 2013) and Tatts (June 2013). Our valuation of
MNL has not assumed continuation or renewal of the existing
reseller agreements beyond the 2013 expirations.

A Negative sales impact from the initial switch-over
notwithstanding, the McAfee agreement is superior to that of
Trend Micro previously, given the 11% greater product
margins obtained on McAfee plus trailing commissions from
product registration renewals beyond the initial 3-years.

Valuation | Recommendation

We initiate coverage of MNL with a Buy rating and price objective of
$0.63. Key risks to our investment case include prolonged switch
over period impacting negatively on McAfee sales. Renewal of reseller
agreements, particularly in light of impending sale of the NSW
Lotteries operations stand to provide upside surprises on share price.
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EXECUTIVE SUMMARY

We are initiating coverage of Manaccom Ltd [MNL] with a Buy rating and a $0.63 price
target. MNL wholly operates Austr al i ads 0 rohlige-retaih loteeny eortdl & n t
www.ozlotteries.com. We believe MNL will continue to grow its online lottery business as
the online market increases its overall penetration rate. Although there is substantial hidden
value pertaining to Ozlotteries6 duopol i stic position in the Australian online |
with Tatts Lottery, we note that the existing distribution rights to Tatts Lottery and NSW
Lotteries will be expiring in 2013. Given there is a high degree of uncertainty regarding the
potential of Manaccom to secure contracts beyond this period, and in the event it does the
commercial terms it would attain. Our valuation has assumed a non-renew scenario. Our
Discounted Cash Flow valuation of the online lottery business runs up to 2014, and has
assumed no lottery revenue beyond this period.

MN L &aftware business distributes software products through what are often exclusive
distribution and publishing rights to off-the-shelf software titles. The Software Distribution &
Publishing division sells to both the retail market through long established supplier-vendor
relationships with major consumer electronic chains (e.g. Harvey Norman, JB Hi-Fi, Office
Works, etc), as well as growing relationships through direct sales to the enterprise/SMB

market.

We believe MNL possess the ability to obtain revenue growth whilst maintaining current
operational margins with negligible cash investment required. For the 12-months ending 30
June 2010, we forecast revenue to grow 7% YQOY to $62.8 million, EBITDA to grow 24% to
$6.4 million, with EPS flat at 7.1 cps.

MNL does not operate in a highly competitive environment under both its duopolistic
position in the online lottery market and its software distribution model. The Australian
lottery market boasts long-term a n d ¢ sctistoroeksy With natural growth from online
penetration by consumers seeking and adopting greater convenience through online
management of lottery purchases; whilst the off-the-shelf security software market
continues to provide products with sustainable demand from retail consumers making point-
of-purchase decisions for computers.

MNL represents a pure play on the Australian online lottery business. The relatively small
size of Manaccom and the modest penetration rate of Australia
provide investors with significant upside potential. The most significant downside risk to
investors is non-renewalof t he current agreements with NSW Lotteries and Ta
our valuation has not assumed continuity of the online lottery business, undoubtedly the

market would punish the share price in the event the current contracts are not renewed.

We note that stock price performance could endure stock overhang from a possible sell-

down of exxChai r man, I an Mackayods stake, foll owing hi's i mmedi at e
management and the board, as well as the on-market sale of 141,850 shares on 17-Nov-

09.

25 Nov 09 www.microequities.com.au 3
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Table 1: MNL i Summary historical financials and forecasts

FY09A FY10F FY11F
Revenue 58.6 62.8 72.4
EBITDA 5.2 6.4 7.5
EBITDA Margin 9% 10% 10%
Depr & Amortisation 1.1) (2.1) (1.4)
EBIT 4.1 4.4 6.1
EBIT Margin 7% 7% 8%
Net Interest Expense (0.1) (0.1) (0.1)
Profit Before Tax 4.0 4.3 6.0
Tax Benefit (Expense) (2.0) 1.2) (1.8)
NPAT 3.0 3.1 4.3

Figures in A$tenviselstatedn

Source: Microequities estimates, public filings
Valuation

Our base case scenario is a for a non-renewal of the Lotteries reseller agreements with
NSW Lotteries and Tatts Lotteries, which are due to expire in December 2013 and June
2013, respectively. We are valuing MNL using a mixture of a pure DCF valuation of the
combined businesses, and blending it with a sum-of-parts valuation of the capitalisation of
earnings of the Software division and DCF valuation of the Online Lotteries division. At
current levels, MNL is trading at 3.7x forward EV/EBITDA based on our 2010 EBITDA
forecast of $6.4 million. Given the guidance statement issued by management on 21%
October 2009, which acknowledges a lack of clear visibility obtained on 2010 revenue
forecast, we believe the greatest risk to the business and hence our stated price target
emanates from the following two factors:

1. Uncertainty of Lottery reseller rights after expiry of current agreements.
Although we have not incorporated any valuation premium associated with renewals to
the current lottery resell agreements with both NSW Lotteries and Tatts Lotteries, the
failure to secure reseller rights beyond the finite expiration date (2013) will likely have a
negative impact on the MNL share price, and thus our investment recommendation.

2. Lottery ticket sales and earnings outperformance is highly dependent on event
driven demand from unforeseeable prize pools.
MN L @lslity to repeat past outperformance and earnings growth will be highly driven by
unforeseen events such as record Jackpots driving player registrations.

We conclude with the view that MNL deserves a multiple higher than the 4.0x level at
present, which concurs with our valuation and target price of $0.63 based on our 2010
EBITDA forecast of $6.4 million. In addition, using a 10-year DCF yields an estimated value
of $24.4 million or approximately $0.57 per share.

25 Nov 09 www.microequities.com.au
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COMPANY PROFILE

Company Background

Manaccom Corporation Limited (MNL, formerly Jumbo Corporation Limited) was listed on the ASX in September 1999.
Manaccom Corporation Limited ¢niyhdepeAdent Dnline haternaretal Husineassandr off-the-a 6 s
shelf software publishing & distribution business through 2 divisions: Online Lottery - has unique contracts with Tattersalls and

NSW Lotteries to retail lotteries such as Powerball and OzLotto via www.ozlotteries.com. Software Distribution & Publishing

- distributes software products such as McAfee, Compare Office, and other titles in Australia and New Zealand via retail
channels through leading retail-chains as well as enterprise channels.

Figure 1: MNL 7 Revenue segmentation by software titles:
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Acquisition of Star System Solutions Pty Ltd (completed on 14 November 2008)

Star was acquired by MNL at $3.45m (3x Price/Earnings multiple), with $1.5m in cash and the remainder in
performance-ba s ed earn out s. St ar represents MNL6s foray into
design, development, sale and maintenance of software programmes for accounting systems across small-medium
enterprise.

Star generates 49% of its sales from a recurring nature, and has generated an averaged annual EBIT of circa
$1.0m over the past 4-years of trading. Star operates out of Australia, with majority of clients being U.S.-based.

25 Nov 09 www.microequities.com.au 5
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Figure 2: FY09 divisional sales

Figure 3: FY09 Revenues by geography
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Source: MNL public filings

Figure 4: FY09 Software product sales mix

Source: MNL public filings

Figure 5: FY09 Software sales by customers
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Figure 6: MNL T Historical and forecast earnings
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Source: Microequities estimates, MNL public filings
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BUSINESS OPERATION

Online LOttery Division | ozlotteries.com

The Lottery Division sells Australian lotteries to the public via www.ozlotteries.com, a
co-branded website with Ninemsn as well as from stores in a number of Pacific
countries including Fiji and Norfolk Island. OzLotteries.com is the official online agent
in the state of New South Wales. In December 2008, MNL signed a 5-year exclusive
agreement with NSW Lotteries Corporation (currently the largest state based lotteries
business in Australia); and in July 2008, a 5-year Reseller Agreement was signed with
Tattersalld .s

MNL has an alliance agreement with Ninemsn and reseller arrangements with
Tattersall& and NSW Lotteries. Our valuation of MNL does not assume renewal of the
existing relationships and subsequent income beyond the respective expiry dates.

Revenue drivers

MNL 6 s Lottery dicontingeit® exhibit stabke rgrowtts driven by the
following factors:

A on-ine Lottery sales is expected to grow broadly in-line with the rate of
online penetration in the lotteries retail market, whilst the background rate of
growth to overall lottery ticket sales remain largely static.

A On-line Lottery sales spikes and fluctuations are driven by unforeseeable
events such as major Jackpot oriented ticket demand in combination with
temporary ramp-ups in new registrations.

Gross Margins

Manaccom recognises the total ticket sales value as Lottery revenues, and earns a
fixed Gross Margin of 20%, with the balance recognised as COGS.

Figure 7: MNL 7 Online Lotteries division sales and margins

Subscribers (million) Total Avg. Registered Subscribers (LF Online Lottery Sales (RHS Sales ($'m)
700.0 - - 60.0
600.0 - - 50.0
500.0 -

- 40.0
400.0 -

- 30.0
300.0 -

- 20.0
200.0 - 15.5
100.0 - - 10.0

FY06 FYO7 FY08 FY09 FY10

Source: Microequities estimates, MNL public filings

25 Nov 09 www.microequities.com.au 7
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Distribution & Software Publishing

The Distribution and Software Publishing business, Manaccom Pty Ltd was acquired ~ MNL was Harvey Norman

by MNL on 31 August 2007. Thedi vi si onds b u fodusee enssupplying e [°VPP/€r Of the Yearin
2009 for the third

major computer retail outlets with off-the-shelve consumer software products through . .
consecutive time.

a just-in-time packaging and distribution channel.

Retail

The Retail channel is heavily dependent on in-store staff to drive product sales

primarily at the point-of-purchase of personal computers. As such, Manaccom has

developed intimate relationships with retail chains to customise individual packaging,

pricing and promotional add-ins for each retailerds sal es strategy, as

associated training to in-store staff.

Competitors

A Acquion A Ingram Micro Australia

A AsI Solutions A Leader Computers

A BAXIT Distribution A Topstar Computer International
A Corporate Computer Resources A Westcon Group

A Express Online A Xpress IT

Figure 8: MNL i Revenue segmentation by software titles:
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= FY2008A m FY2009A FY2010F

10.0 -

8.0

6.0

4.0 A
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McAfee Trend Micro CompareOffice  Acronis  Blaze TV Tuner Nitro PDF WagezWindow Other Star System
Solution

Source: Company data
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Retail Channels

>50% of Software revenues are derived from (3) key customers

B JAVID JONES

m DOMAYNE LEADING EDGE BaNEORERS BlGW
harristochnology I}
» el

SA's Biggest Electrical Retailer
Harvey Norman
JOYCE MAYNE
McAfee i A better deal Figure 9: FY10 Software sales by customers
Manaccomods FY2010 s o hut wdlr e sal es r es
7%

suffer change-over impact from stoppage of Trend
Micro sales in Q1-FY10, prior to the shipments of

McAfee to retail agents.

3%
On 10 May 2009, Manaccom announced a 3-year 50%
exclusivity agreement with McAfee Inc (NYSE: MFE) to e
distribute the full range of McAfee® Internet Security 11%
suite across nominated major retailers in Australia.
Thi s agreement repl aces Manaccom .ing

relationship with Trend Micro, and contributable sales

ceasing in Ma y y QuBdisclosEch grosspu b | i ¢ McAfee = Trend Micro
margins obtained on McAfee is substantially greater m CompareOffice AGETITE
than that with Trend Micro, and entitles Manaccom to a m Blaze TV Tunel = Nitro PDF
10% trailing commissions on license renewals on all WagezWindow m Other
McAfee products purchased with Manaccom-owned Star System Solution

registration keys. Commission related fee income from

McAfee is expected to begin in FY2013 when 3-year Source: Microequities estimates

product licenses are due to expire.

25 Nov 09 www.microequities.com.au
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LOTTERY MARKET OVERVIEW

Australian On-Line Lotteries

The Australian Lotteries market is valued at ~$1.3bn today, with sales through online
Manaccom holds 100% of
agents accounting for ~4-5%. Australia presently has a duopolistic online lotteries  ihe online lotteries
market across major states with two main vendors, OzL ot t er i e s a noften T antatket rngNaWw §ng 45%
combine for exclusivity or more than 90% of online market share. At present, in Victoria
OzLotteries hold 100% of the NSW online lotteries market and 45% of the Victorian

online lotteries market, with the balance held by Tatts Lotteries.

Online penetration

Current Australian online lotteries sales account for less than 4-5% of national lottery
ticket sales accordingto Tat t s Lot t er i etshée sPurbomliuscstiiovni ttyo Commi ssi onos

Il nquiry into Australiads GmuresobjainddfrehuTattsé i es ( March 2009) . F
Online penetration of

lottery ticket sales is <4-
national |l ottery operator, SfaanatmldemstsﬁggestézogogW|ﬁ§}mgf§gll|,ei§eport t o

sal es from Al nter ac948% ¢08/09) antl {7.46%ME@BO8). WM r eoughly 9-10% in the UK.
retrospect, online lottery growth in Australia has been rapid in recent years given that

2009 Annual Report to Shareholders concurs with this. In the UK, figures from the

in 2003, Tatts had a mere 23,000 registered online players. By our estimates, Tatts

has over 630,000 online registered players in 2009. We believe the online segment

will continue to provide a natur al background rate of growt|
at 13% CAGR for the following 5-years to reach a 10% penetration level by 2014. We

have based our forecast for the lottery division on a base-case scenario of growth, and

have assumed inflation-based nominal growth on average customer monthly spend.

OUR ESTIMATES

Our revenue projection for FY10 centres on a base-case scenario of continuing online
penetration of the Australian lottery markets as the underlying growth driver for
Manaccombs Lottery divisionoYsiacteass jn Lottdry ch entails a 17% Y
division sales to $49.1m for FY10 and $57.5m for FY11. The Software division will be
negatively impacted by the worst months of June, July and to a less extent August,

due to the change-over from Trend Micro to McAfee. Our present forecast for FY10
Sale of Goods (Software division) is $12.9m (20% YoY drop).

Table 2: MNL 7 Earnings summary Source: Microequities estimates, public filings

Amount inn A$omillio

Software division sales 11.9 16.2 12.9 - (20%) 14.3
Lottery division sales 25.0 41.8 49.1 +17% 57.5
Total Sales 37.2 58.4 62.5 + 7% 724
EBITDA 29 5.2 6.4 +24% 7.5
EBITDA Margin 8% 9% 10% +1% 10%
NPAT 2.6 3.0 3.1 0% 43

25 Nov 09 www.microequities.com.au 10
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INVESTMENT CASE

We have identified the following key factors of consideration to MN L éngestment thesis:

Attractive margins

Incumbent market position
as a duopoly

Strong brand equity in new
relationship with McAfee
and MYOB

Strong customer
relationships with major
retailers

Online lottery penetration
provides non-cyclical
driver of growth

Negligible CAPEX

Lottery division is fixed at 20% gross margin on ticket sales. Whilst the
McAfee agreement provides MNL with attractive product margins greater
than previously with Trend Micro, as well as 10% trailing commissions on
license renewals.

MNL operates as a quasi-monopoly in the NSW online lotteries market,
and holds a duopolistic position in the Victorian online lotteries market.
MNL has full discretion on ticket pricing through its online sales channel.

Exclusive distribution agreements with leading retailers

MNL has long term established relationships with top tier customers in
Harvey Norman, Officeworks, JB Hi-fi, etc.

Lottery ticket retail provides exposure to don destinationalégaming that is
by and large non-cyclical. The sector exposes Manaccom to organic
growth in both ticket volume and monthly value spend that is above the
background rate of the overall gambling industry during a prolonged
economic recovery. Furthermore, Manaccom will benefit from continuing
online penetration of the industry, which will should provide sustainable
growth momentum until distribution agreements expire in 2013.

The Australian lottery market boasts long-term and &Gtickydcustomers, with
natural growth from online penetration by consumers seeking and
adopting greater convenience through online management of lottery
purchases

Manaccom& organic growth initiative for the software retail and online
lotteries business require minimal Capex commitments for low levels of
technology upkeep.

Manaccom possess wherewithal to achieve our anticipated revenue
growth whilst maintain current operational margins with negligible cash
investment required.

25 Nov 09

www.microequities.com.au
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RISK ANALYSIS

We have identified some of the following investment risks pertaining to our investment case on

MNL (note: list is not exhaustive):

§ Relationship uncertainty pending renewal of agreements with NSW lotteries and Tatts

Although we have not priced in any valuation premium pertaining to prospective renewals of
both the lottery resell agreements with NSW Lotteries and Tatts Lotteries (set to expire in
June 2013 and December 2013, respectively), failure to secure contract renewals with both

parties will likely have a significant impact on prevailing market price of MNL.

§ Earnings predictability is uncertain around the lottery business

Given that highly random Jackpot prizes have had a direct impact on lottery sales
performance in the recent past, the predictability of Lottery division sales and earnings
growth is unpredictable and could surprise on both the upside as well as the downside based
on random outcome of Jackpots during each financial period. Our forecast and valuation of
MNL assumes a base case scenario that is predominantly driven by natural rate of growth in
online penetration.

§ Key persons risk on Software business is high as client relationships are highly

concentrated to key executives who have recently departed the business

Positive share price momentum could be marred by the possible sell-down of ex-Chairman,
I an Ma @Xk5&b\stake following his departure from management and the board.

§ Software sales are susceptible to momentum of negative consumer sales and PC retail

performance

Product sales performance from the Software division is highly dependent on PC retail sales
performance across a diversified geography of major PC vendors, given that the retail
channel leverages off the sales and marketing efforts of in-store sales staff at the point-of-PC
purchase by end-customers. As such, general consumer sentiment and behaviours will

directly impact on MNLO6s software sales.

§ Key supplier and product concentration risks

Top-3 products accounting for ~80% of sales, and associated product distribution rights are
entirely reliant on the IP-owner s 80 r esleredratagyw ia the Australian markets.
Product quality control and 6 b e fsaarl ee s 6to austdmare are largely beyond the control
of Manaccom. Apart from which, MNL is a price-taker with limited pricing power in the highly

commoditised off-the-shelf computer software retail market.

; Customer concentration risks as >50% of current Software sales are derived from top

(3) major retail relationships

At present, more than 50% of FY09 software sales was derived from key relationships with
the top (3) retail chains i i.e. Harvey Norman, Officeworks and JB Hi-Fi. The potential loss of
any key customer relationship will be to the detriment of MN L dddtwaee sales performances.

25 Nov 09 www.microequities.com.au
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VALUATION | RECOMMENDATION

DCF Valuation

Our DCF model provides us with a $0.57 valuation. We have used an unadjusted fundamental BETA of 0.88, and a
WACC of 10.60%. MNL& organic growth strategy provides high margin cash flows with relatively minimal CAPEX
funding requirements. We forecast FY10 revenue to grow 7% to $62.8 million with EPS of 7.1 cps. Looking into 2011, we
estimate total revenue growth at 16% YOY to $72.4 million with EPS of 9.9 cps.

DCF Valuation Breakup

Terminal Net (E:ash
Value 4%
8% Key assumptions
Equity Beta: 0.88 Debt: $4.0m
Risk free rate: 5.395% Kq(1-tax): 2.04%
Return on Equity: 12.02% WACC: 10.36%
LT Growth Rate: 1.0%

Sume-of-parts Valuation: Software (EV/EBITDA) & Online Lotteries (DCF)

Based on relative peer valuation using a prospective FY10 EV/EBITDA multiple of 4.0x, we derive an equity valuation of
$0.22 per share for the Software division. We have assumed non-renewal of the Lotteries reseller agreements, and have
thus incorporated a 5-year free-cash-flow projection to arrive at our DCF valuation of $0.47 for the Online Lotteries
division, which combine to provide an MNL equity value of $0.69 per share. The metrics used in our EV/09EBITDA

multiples valuation are as follows:

Peer group financial summary (as at 23-Nov-2009)

Comparable(s): ITX Sum-of-parts: MNL Software MNL Lotteries
Price per share $1.22 EBITDA Multiple [X] 4.0
Market Cap [$MM] $61.0 Enterprise Value [$M] $3.7
Enterprise Value [$M] $51.0 Equity Value [$M] $9.4 $20.1
EV/EBITDA 4.0x Equity Value per share [$] $0.22 $0.47
Avg. Peer EV/EBITDA 4.0x Avg. Peer EV/IEBITDA $0.69

Investment Opinion

Initiate with a Buy recommendation with $0.63 target price

We initiate coverage of MNL with a Buy rating and price objective at $0.63 per share. Our DCF valuation of $0.57
includes a WACC of 10.36% and conservative growth assumptions. Key risks include potential loss of lottery reseller
rights with NSW Lotteries and Tatts, apart from prolonged switch-over activities with introduction of McAfee as its
flagship product. Catalysts include contract renewals with NSW Lotteries and Tatts.

25 Nov 09 www.microequities.com.au 13
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STOCK PRICE PERFORMANCE

Ratings: Strong Buy Buy @ Hold @ Sell @ Strong Sell

MNLASX === \/olume ]

0.80
AGM and CEO Address
0.60
—
) FY09 Results & maiden
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A
Y .
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b Solutions Pty Ltd
o
=
(2]
0.20 $90m Oz Lotto Jackpot boosts MNL
1HO09 Results
1HO09 Profit Guidance
0.00

TP; $0.63

TOP 20 SHAREHOLDERS

SHARES HELD ISSUED CAPITAL

1. VESTEON PTY LTD 8,252,724 19.18
2. IIMAC PTY LTD 8,000,000 18.59
3. ANZ NOMINEES LIMITED <CASH INCOME A/C> 2,449,361 5.69
4, WARAWONG PTY LTD <BETHANGA HOLDINGS FAM A/C> 1,412,970 3.28
5. MR IAN MACKAY & MRS CHERYL MACKAY <MACKAY S/F A/C> 924,667 2.15
6. MR ANTHONY BROWN & MS MELISSA GOLLAN <JARVIS BROWN S/F A/C> 867,750 2.02
7. MR PAUL DE MATTEO 728,100 1.69
8. MR XAVIER ROBERT BERGADE 500,000 1.16
9. MR CRAIG KUHN 400,000 0.93
10. MR EDWARD JAMES INNES MACKAY 353,769 0.82
11. MR DAVID PLATT & MRS SUE PLATT <SUPERANNUATION FUND A/C> 340,000 0.79
12. MR MIKE VEVERKA <VEVERKA S/F A/C> 333,333 0.77
13. MR MICHAEL ALAN ODDY 285,332 0.66
14. MR RICKY CHI-TO CHEN 210,500 0.49
15. MR BRIAN STEFFENSEN + MRS DIANE STEFFENSEN <STEFFENSEN 209,060 0.49

SUPER FUND A/C>
16. MR JOHN RISAIA 204,000 0.47
17. MR CLIFFORD RAYMOND ARNOLD 200,000 0.46
18. MR ALEX DELLANNA 200,000 0.46
19. MR EDWARD KEITH HAWKINS + MRS BARBARA JEAN HAWKINS 200,000 0.46
20. MARYFAIR PTY LTD <HONEYWILL FAMILY S/F A/C> 200,000 0.46

TOTAL FOR TOP 20 SHAREHOLDERS: 26,271,566 61.02%
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SIGNIFICANT EVENTS IN PAST 12-MONTHS

DATE EVENT

16/09/2009 Office relocation

18/03/2008 1HO08 Results

09/07/2008 Reseller agreement
with Tattersalls

21/05/2008 FYO08 earnings revision

14/05/2008 Announced maiden
dividend

11/03/2008 1HO7 Results

11/03/2008 Supply agreement with
Big W

COMMENT

Brisbane-based software company Manaccom Corporation is relocating from its
Milton warehouse to level one of the A-grade office building at 601 Coronation Drive.

Due to significant business expansion, Manaccom has taken a total space of 1,282
sqm over almost five years commencing October 1 2009 until May 30 2014.

Manaccom currently occupy an office and warehouse building in Milton and recently

relocated its distribution facility of the business to Darra.

FY08 NPAT $2.73m from $(0.74)m losses in FY07; Basic and Diluted EPS was
6.21¢; Revenues from Ordinary Activities were $37.8m, up 111% on pcp; Net
Operating CF was $2.62m compared to $0.292m outflow in the pcp; Final Dividend

declared was 1¢ fully franked, compared with nil last year

Announced Reseller Agreement with Tattersalls extending relationship to 30 June
2013 from 2010. The agreement gives MNL right to sell lottery tickets via the web
and via the MNL& network of lottery terminals throughout the Pacific.

Manaccom Corporation provided an upgraded forecast for the 2008 financial year
following record sales in April 2008, reporting that the new range for net profit after
tax is between $1.7m and $2.3m and the new range for revenue is between $32m
and $40m. The company also advised that it had record sales in April following the
Australian record $40m jackpot on 29 April 2008, as well as robust trading in the
distribution and software publishing division.

Manaccom Corporation announced plans to pay a maiden dividend this year
following strong growth and robust trading. The inaugural dividend, representing at
least 20% of net pofit after tax (NPAT), will be paid as final dividend later this year.
The Company reported it proposed the payment of both an interim and final dividend
in future years - each based on at least 20% of NPAT. CEO Mr Mike Veverka said
investors could expect a dividend in October 2008 of about 1 cent per share if NPAT
for the full year to 30 June 2008 is at the upper end of the current guidance ($1.3 to
$2m).

Manaccom Corporation reported NPAT of $764,199 for the half-year ended 31
December 2007. Revenues from ordinary activities were $16.17m, up 81.9% from
the same period last year. Diluted EPS was 1.69 cents compared to 0.06 cents last
year. The net operating cash inflow was $563,345 compared to an outflow of
$180,110 in the pcp. No dividend was declared.

Manaccom Corporation announced that software publishing subsidiary Manaccom
will begin supplying a selection of software titles through 148 Big W retail stores

nationwide.
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21/02/2008

04/10/2007

20/09/2007

10/09/2007

10/09/2007

03/09/2007

03/08/2007

27/07/2007

Announced exclusive
distribution agreement

with Futuretronics

Operational update

Announced sales
agreement with Trend

Micro

FYO07 Results

Announcement of

online lottery

Acquisition of

Manaccom by Jumbo

Jumbo announced

earnings guidance

Jumbo announced

revenue guidance

Manaccom Corporation announced that the software publishing and distribution
subsidiary, Manaccom, is expanding its product lines into game console accessories.
Manaccom has signed an exclusive distribution agreement with Melbourne based
console accessories group Futuretronics, to sell game console accessories through

the Harvey Norman Group.

Jumbo Corporation reported that the newly-acquired business of Manaccom has
recorded its highest monthly sales in its 21 year history for the month of September.
The record month is mostly attributable to the release of the Trend Micro Internet
Security 2008 range of software which includes an anti-virus and anti-spyware
software.

Jumbo Corporation announced that its newly acquired Manaccom business has
signed a new sales agreement with global IT protection giant, Trend Micro. The new
agreement follows a successful Manaccom-Trend Micro alliance over the past
decade which has seen Manaccom secure distribution for the Trend Micro range of
products into all key retail accounts in Australia and New Zealand including Harvey

Norman, Dick Smith, Officeworks and JB Hi-Fi and numerous independent stores.

Jumbo Corporation reported net loss of $739,790 for the year ended 30 June 2007.
Revenues from ordinary activities were $17.93m, up 8% from last year. Diluted EPS
was (0.19)cents compared to 0.23 cents last year. The net operating cash outflow
was $291,925 compared to an outflow of $2.4m in the pcp. No dividend was
declared.

Jumbo Corporation announced that its online lottery division, OzLotteries.com, had
signed an exclusive alliance agreement with Yahoo!7. Under the terms of the
agreement, OzLotteries will operate a lottery website under the name of "Yahoo!7
Lotto" whereby Yahoo!7s Australian customers can buy official Australian lottery
tickets and access draw information and results online. Yahoo!7 Lotto is scheduled
for public release on 1 October 2007.

Jumbo Corporation announced that an unconditional Business Purchase Agreement
to acquire the Manaccom Business was signed with an effective date of 31 August
2007. The trading results for Manaccom will therefore be consolidated into the

Jumbo results from 1 September 2007 onwards.

Jumbo Corporation announced a further profit guidance for the full year ended 30
June 2007. The company expects to report a loss for the Group for the full year
ended 30 June 2007 due mainly to impairment of investments, network upgrade and
development costs. It is estimated the Net Loss will be between $600,000 and
$900,000 and EBITDA between ($150,000) and $150,000. The guidance is based

on unaudited management accounts and is subject to further review and audit.

Jumbo Corporation announced updated profit guidance for the full year ending June
2007. This forecast is based on unaudited management accounts and is subject to
further review and audit. The 2007 forecast includes revenue at $17.6 to $18.6m,
Gross Profit at $4.8 to $5.1m, EBITDA at $200,000 to $500,000 and Net Profit at
($300,000) to ($500,000) Loss.
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CORPORATE DIRECTORS

David Barwick | Chairman (Non-executive) 100,000 ordinary shares, 550,000 options  Appointed 9 May 2006

David Barwick is an accountant by profession with over 36 years experience in the management and administration of
publicly listed companies in both Australia and North America. During this period David has held the position of

Chairman, Managing Director or President of over 26 public companies covering a broad range of activities.

Current director of Metallica Minerals Limited (since 11 March 2004), current director of Macarthur Minerals Limited
({TSX Venture Exchange} since 24 October 2005), former director of Global Approach Limited now Teys Limited (from
29 November 1996 to 29 October 2007, former director of International Gold Mining Limited ({TSX Venture Exchange}
from 15 August 2006 to 26 July 2007), and former director of Morningstar Holdings (Australia) Limited (from 12 October
2006 to 30 August 2007).

Mike Veverka | Chief Executive Officer 8,803,057 ordinary shares, 550,000 options Appointed 28 Dec 1998

Mike Veverka has been chief executive officer and a director of Manaccom Corporation Limited since the restructuring
of the company in September 1999. Mike was instrumental in the development of the e-commerce software that is the
foundation to the various Manaccom operations. Mike was the original founder of Benon Technologies in 1995 when

development of the software began.

Mike also established a leading Internet Service Provider in Queensland which operated successfully for 3 years before
being sold. Mike is regarded as a pioneer in the Australian internet industry with many successful Internet endeavours

to his name. Mike graduated with an honours degree in engineering in 1987.

Bill Lyne | Non-executive Director, Company Secretary 250,000 options Appointed 30 Oct 2009

Bill Lyne was recently appointed as executive director to Manaccom following the departure of lan Mackay.

Bill is the principal of Australian Company Secretary Service, providing company secretarial, compliance and governance
services to public and other companies. Bill holds a Bachelor of Commerce (Economics) degree, is a Chartered

Accountant and a Fellow of Chartered Secretaries Australia and the Australian Institute of Company Directors.

lan Mackay | Former Executive Deputy Chairman 8,818,150,000 ordinary shares Resigned 30 Oct 2009

On 30 October, MNL filed a Change in Directors notice (30-Oct-0 9) on | ands i mmedhebdaelandeparture f

management functions of MNL. Public notice was given with regards to the sale of 141,850 shares (17-Nov-09) by lan.

lan Mackay left public accounting practise in 1976 to pioneer the use of computers by the profession. In 1986, he
established Manaccom Pty Ltd to provide software for the booming PC market. Since that time he has established
strong relationships with large international software vendors such as Trend Micro as well as large retail outlets such as
Harvey Norman, The Coles Group, Dick Smith and JB Hi-Fi. He was also pivotal in securing the exclusive distributor

agreement with McAfee prior to his departure from Manaccom.

lan is past National President of AIMIA (Australian Interactive Multimedia Industry Association), was a board member of
QANTM (Government funded Co-operative Multimedia Centre) and chaired the Queensland Government IIB

(Information Industries Board) panel to review the computer games industry in Queensland.
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