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ASX RELEASE – Wednesday 24 February 2010 

HALF YEAR REPORT 
 

• NET PROFIT AFTER TAX UP 12% 

• INTERIM DIVIDEND DECLARED 

• SUCCESSFUL LAUNCH OF THE ONLINE LOTTERY PLATFORM 

 

Leading Australian online lottery company Manaccom Corporation Limited, today announced a 

12% increase in Net Profit after tax to $1.15 million for the half year to December 2009. A 0.5 

cents (half cent) per share fully-franked interim dividend has been declared which is the 

Company’s fifth consecutive half year dividend. 

 

The result was a combination of a $2.7 million net profit before tax from the online lottery division 

and a $480,000 net loss before tax from the software 

distribution division. 

 

The net loss in the distribution division was due mainly 

to the change-over from Trend Micro to McAfee 

following the signing of a 3 year contract with McAfee in 

May 2009. 

 

The $2.7 million half year net profit in the online lottery 

division represents a 202% growth over the previous 

corresponding period from revenue up 98% to $32.5 

million, driven particularly by strong growth in new 

customer signups to www.ozlotteries.com as well as the 

successful 5 year exclusive agreement with NSW 

Lotteries signed in December 2008. 

COMPANY SNAPSHOT  

ASX Code: MNL 

Shares on Issue: 43 mil 

Options on Issue: 3 mil 

Share price (23 Feb 2010) 41c 

Market Cap: $17 mil 

PE (HY Dec09 NPAT) 7.7 

Projected share price based 
on HY Dec09 NPAT $1.15 mil  

PE of 10 53c 

PE of 15 80c 

EPS (HY Dec 09 NPAT) 2.5c (HY) 

HY Dec09 Div per share 0.5c (HY) 
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“The excellent result from the online lottery business proves our online lottery platform can be 

used by a major lottery operator such as NSW Lotteries to achieve growth via an internet 

channel”, said Mr Mike Veverka 

 

Performance of the online lottery business 
 

The performance of the online lottery business for the half year was  

primarily due to: 

1. Record website traffic. 

2. Improved customer acquisition methods. 

3. Improved customer retention methods. 

4. Operation of the NSW Lotteries internet channel. 

 

In June 2009 an Australian record $90 million jackpot substantially increased the size of the 

player database which translated into higher sales during the following lower jackpot months. 

This effect can be seen by a 26% increase in sales from the June 2009 half year to the 

December 2009 half year despite the absence of record jackpot in the December 2009 half. 

 

The business has had a good start in 2010 with a record January result 58% higher than in 

January 2009. This was as a result of the much larger customer database and two large jackpots 

($30 million Saturday Lotto and $30 million Oz Lotto). 

 

The privatisation of NSW Lotteries is expected in the second half year with the new owner 

contractually required to continue the exclusive 5 year relationship with Manaccom until 

December 2013. 

 

“We will be working closely with the new owner to demonstrate the advantages of our online 

lottery model with the aim of securing further agreements beyond December 2013 to ensure 

continuing benefits for both parties”, Mr Veverka said. 
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Performance of the software distribution and publishing business 
 

In May 2009, Manaccom signed a 3 year exclusive agreement with McAfee to distribute their 

products through key mass merchant retailers in Australia and New Zealand. Being a new brand 

to Manaccom this meant a period of change. Not only did the stock need to be changed over in 

the channel but also the mindset in the market. The Manaccom model is now behind McAfee, the 

largest dedicated internet security company in the world. 

 

During the change over period a drop in revenue was anticipated with an increase expected over 

the duration of the agreement. 

 

The division also underwent a change in management in November 2009 including the 

resignation of Mr Ian Mackay who served as manager of the division and also deputy chairman 

of the group. The group CEO, Mr Mike Veverka has stepped into this role and has begun the 

task of improving the division. 

 

"While industry reports show that the McAfee market share has increased, it has not increased 

as fast as we would have liked", said Mr Mike Veverka. 

  

"We are close to an agreement with McAfee on a new plan designed to accelerate the growth of 

McAfee's market share. With the support of McAfee, our key retail partners and the major 

release of McAfee 2011 later this year, we will be able to improve the performance of the 

division", he said. 
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Future Growth 

 

The bulk of future growth is expected to come from the online lottery business, both domestically 

and internationally. Plans are being put into place for longer term growth from the online lottery 

business with expansion plans into USA, Canada and Europe. Discussions are progressing with 

a number of major lottery operators. 

 

“We have been investigating the US market which we believe to be close to allowing online sales 

of US lotteries. This is a huge opportunity for Manaccom as very few companies worldwide can 

match our experience, marketing and software as a platform for online lotteries”, said Mr Mike 

Veverka. 

 

“The European online lottery market is another huge opportunity we are investigating for long 

term growth”, he said. 

 
About Manaccom 

 

Manaccom began selling lotteries online in 2000 with state based charity lotteries in Queensland. 

In 2005 the Company acquired TMS Global Services Pty Ltd which gave the company access to 

the national lotteries via agreements with NSW Lotteries and Tattersals. 2009 was a 

breakthrough year following the signing of a 5 year exclusive agreement with NSW Lotteries in 

December 2008. The Company has developed the popular www.ozlotteries.com website from 

which it sells games such as OzLotto and Powerball. This website has been developed in a way 

that can also be used by major lottery operators, such as NSW Lotteries, as their internet 

channel. 

 

In 2007 the Company acquired a software distribution and publishing business that markets 

popular software titles such as McAfee through large retailers and independent resellers in 

Australia and New Zealand. 
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Manaccom reported a string of record results in the 2009 financial year, including the following: 

• Net Profit After Tax grew 78% to $3.0 million. 

• Revenue grew 57% to $59 million. 

• Dividends grew 50% to 1.5c per share. 

• EBITDA grew 77% to $5.1 million. 

 

 
For further Information: 
 Mike Veverka      
 CEO and Executive Director 
 Ph: 07 3831 3705 

 



MANACCOM CORPORATION LIMITED
ACN 009 189 128

Reporting period: Half-year ended 31 December 2009

RESULTS FOR ANNOUNCEMENT TO THE MARKET

Half-Year Half-Year Change Change 
31 December 31 December

2009 2009 2008
$ $ $ %

Revenue 36,171,201         23,308,607         12,862,594         55.2                     
Profit after tax for period 1,150,225           1,023,841           126,383              12.3                     

DIVIDENDS

APPENDIX 4D
Half-Year Report

A fully franked final dividend of 1 cent per ordinary share for the financial year ended 30 June 2009 was  

EXPLANATION OF RESULTS

Please refer to the Directors' Report for an explanation of the Result.

A fully franked final dividend of 1 cent per ordinary share for the financial year ended 30 June 2009 was  
paid on ordinary shares during the half-year ended 31 December 2009 (2008: a fully franked final 
dividend of 1 cent per ordinary share was paid).

The Directors have declared a fully franked interim dividend of 0.5 cents per ordinary share for the half-
year ended 31 December 2009 (2008: 0.5 cents), with a record date of 5 March 2010. The dividend is not 
subject to a bonus share plan or a dividend reinvestment plan as the company does not operate either of 
these plans, and no conduit foreign income is attributed to the dividend.
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Segment Revenues Segment Results

up to the date of this report are:

Mike Veverka (Chief Executive Officer)

Review of Operations

A summary of the consolidated revenues and results by significant industry segment is set out below:

Ian Mackay (Executive Deputy Chairman) -  resigned 29 October 2009

Directors have been in office since the start of the financial year to the date of this report unless otherwise as stated.

Bill Lyne (non-Executive Director) - appointed 30 October 2009

David Barwick (Chairman)

MANACCOM CORPORATION LIMITED and its Subsidiaries

Directors' Report

Directors
The names of persons who were directors of Manaccom Corporation Limited during the whole of the half-year and

Your directors present their report on the consolidated entity consisting of Manaccom Corporation Limited
and the entities it controlled at the end of, or during, the half-year ended 31 December 2009.

Segment Revenues Segment Results

31 Dec 31 Dec 31 Dec 31 Dec
2009 2008 2009 2008

$ $ $ $

Online Business Division 32,525,013 16,405,238 2,698,057 893,599
Distribution and Software Publishing Division 5,316,395 8,295,971 (479,861) 1,127,556
Corporate Division (17,216) 7,721 (369,887) (245,721)
Intersegment eliminations (1,652,991) (1,400,323) (405,356) (438,570)

36,171,201 23,308,607 1,442,953 1,336,864

Profit before income tax expense 1,442,953 1,336,864

Income tax expense (286,902)     (389,375)

Profit from discontinued operations (5,826)          76,352

Net profit for half-year 1,150,225 1,023,841

Net profit for the half-year attributable to owners of Manaccom Corporation Ltd 1,150,225 1,023,841
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This division is involved in the sale of Australian lottery tickets to the public from www.ozlotteries.com and from a number of outlets in 
Pacific countries such as Fiji, Samoa, Cook Islands, Norfolk Island, and Christmas Island. Key relationships include Tattersalls and NSW 
Lotteries Corporation.

(b) Distribution and Software Publishing Division
This division publishes and markets popular software titles through large retailers and independent resellers. Key relationships include 
McAfee, Harvey Norman, Officeworks, and JB Hi-Fi.

This division had a 36% reduction in Revenue and a loss of $479,861 due to the change in supplier from Trend Micro to McAfee. A 3 year 
exclusive agreement was signed with McAfee in May 2009 and would involve a period where Trend Micro stock was swapped over with 
McAfee.

On 8 December 2008, the company signed a 5 year exclusive agreement with NSW Lotteries Corporation appointing OzLotteries.com as its 
exclusive online selling agent.

Comments on the operations and the results of those operations are set out below:

Consolidated Group
The Company had an increase in Revenue and Profit after Tax of 55% and 12% respectively over the corresponding half-year period ended
31 December 2008. This was a result of a significant improvement in the online lottery division and a decline in the distribution and
software publishing division due to the change in supplier from Trend Micro to McAfee.

(a) Online Business Division

This division had a continued strong improvement in its results with an increase in Revenue and Profits of 98% and 202% respectively.

The results are expected to improve in the second half of the financial year as the change over is completed and sales increase with the 
upcoming 2011 major release of McAfee.

M VEVERKA
Director

BRISBANE
24-February-2010

This report is made in accordance with a resolution of the Board of Directors and is signed for and behalf of the directors by:

A copy of the independence declaration by the lead auditor under section 307C is included on page 4 to these half-year financial 
statements.

Auditor's Independence Declaration

Trading from Star System Solutions contributed a net profit before tax of $43,829 to the results of the distribution and software publishing 
division. This business develops enterprise software primarily for the USA market.

The division underwent a change in management in November 2009 following the retirement of Mr Ian Mackay who served as manager of 
the division and also deputy chairman of the group. The group CEO, Mr Mike Veverka, has assumed the role of managing this division and 
is working with partners and staff to improve the performance of this division.
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